o

v 27 people in IT
v 3 Bl resources in IT
v +25 ad-hoc Bl users in the business

v Do not have a data warehouse supporting
the Bl tool

v 2009 expense budget was $3.7Mm (US)
v 2009 capital budget was $3Mm (US)
v Over 900 Bl users




Leveraging Bl

Case Study: Steel Technologies LLC




Steel Technologies LLC

Steel Technologies LLC
15415 Shelbyville Road
Louisville, KY 40245
www.steeltechnologies.com




STTX — The Company

We Process the Steel That Makes Life Go

v" 50/50 JV between Mitsui USA and Nucor Corporation

v' STTX processes flat-rolled steel to specific requirements for

customers in a variety of steel-consuming industries including:
* automotive
- appliance
* lawn and garden
- office equipment
 agricultural
* machinery
 construction




STTX — The Company

Products and Capabilities

v" Product Lines:

Cold Rolled Strip, One Pass Cold Rolled Strip, High
Carbon and Alloy, Hot Rolled Pickled and Oiled, High
Strength Low Alloy, Advanced High Strength Steels,
Coated Products

v Gauges:
.006" to .625"

v Chemistry:
C1005 through C1095 Alloy Grades

v Capalbilities:

Pickling, Slitting, Precision Rolling, Annealing, Cut To
Length, Oscillating, Blanking - Exposed and Non
Exposed, Edging, Engineered Products, Toll
Processing




STTX — The Company

2010 Sales by End Market

S @twe Direct - New Dc-mes@

@twe Direct - Domestic, D

Transportation, 1% - :
Electrical, 2% —
Consumer Goods, 2% —

Other, 6% —
Government, 1% —

“—Automotive Supply, ZBD
B
1 Gomotwe Aftermarket, BD

Appliance/HVAC, 16%

Service Centers, 1% -

Agricultural/Lawn & Garden, 7% —

Over 60% of our business Is automotive related




v Annual revenues approximately $1.6B (FY2010)

v’ 24 processing centers across the US, Canada & Mexico

Cambridge,ONT .« Murfreesboro, TN

Woodstock, ONT  «  Clinton, NC ;

Canton, Ml * Berkeley, SC

Holt, Ml * Decatur, AL :

Woodhaven, Ml « Madison, MS di>®
Cleveland, OH « Juarez, MEX Ao
Ottawa, OH *  Matamoros. MEX o8

Crawfordsville, IN - Monterrey, MEX
Greensburg, IN « Saltillo, MEX
Jeffersonville, IN «  Queretaro, MEX

Portage, IN ¢ Puebla, MEX
Eminence, KY
Ghent, KY HQ - Louisville, KY

v Over 1,200 employees




STTX* Technical Challenges

... abrief history . . .

v In 2006 STTX replaced legacy Finance & Human Resource
systems with SAP

v In 2007 STTX attempted to replace legacy Sales, Purchasing and
Manufacturing systems with SAP

- STTX went live with SAP at the Greensburg plant on
12/01/08 but the system could not adequately support the
business

« STTX rolled back to the legacy application on 10/01/09
- $13Mm in software licenses and project costs
- Litigation underway with SAP and Perrot Systems
- IT treading water
- Significant backlog of requested legacy enhancements

v IT in desperate need of a purpose and a vision




STTX* Technical Challenges

... the low lights ...

v'Three non-integrated ERP systems supporting the business
v'Largest & most critical is AS/400-based, custom-built
* 60% RPG, 40% Genexus (obscure code generation tool)
* The database schema is unintelligible

« The application lacks any identifiable architecture and is not
transactional but rather ‘point-in-time’

« The application is completely undocumented
* We have lost business because of system limitations
v"No consolidated reporting or business intelligence

v'Stale, brochure-ware external website & multiple, disjointed internal
portals




Applying the Secret Sauce

v

.. the turn-around plan . . .

Meet the current and mid-term needs of the business by adequately
and cost-effectively maintaining/enhancing the legacy application

Reduce the size of the technical services group while increasing the
size of the business analysis group

Leverage Bl to quickly deliver high-value applications to the
business while vetting potential ERP solutions

Reduce the scope of the pending ERP effort by completely
eliminating the reporting phase of the project

Begin to dismantle the legacy application in a ‘brick by brick’
manner to shrink the scope of a new ERP project and to moderate
the training of the user community

10




Applying the Secret Sauce

... dismantle, brick-by-brick . ..

v'Replace the current reporting platform with a Business

Intelligence engine
« Build new internal & external portals to provide secure

Bl access to customers and employees any time of
day, from any device, anywhere in the world

v'Replace the legacy EDI functions with an outsourced
solution

v'Replace the “forms & labels” functionality with a packaged
solution

v'Continue to look for other opportunities to remove

functionality from the legacy application
11




With the Right Tools You Can Build Anything

v" Bl Investments:
-  WebFOCUS BI Tool
- iWAY ETL Tool

« DB2, SQL Server, Oracle & Progress DB Connectors
- Data Visualization Tool

v" Investigating “Agile” Bl Tools
« Combines Search & Analytics
- WebFOCUS Magnify (IBI)

- Latitude 2 (Endeca)

12



Sales Analysis POC

Ll I,r‘“-l -
Delivering Innovative
Solutions to Customers

Welcome Guest

SAFP and DB2 Addl Reports Data Visualiz

Sales Analysis Report

24 Report Options

Sort By: Region - Compare to Previous Year: |:|
Sf Report Filters
[p— Location(s): 1. Search for Customenr:
Region: ALL - ()
— i 2. Select Customer(s):
Sales Class: ALL - BERKELEY ? . .
Inside Sales CANTON 3
Person: ALL - CLEVELAND b
Outside Sales CLINTON P
Persop: A CRAWFORDSVILLE
DECATUR a
01000 B ELKTON —
E EMINENCE 57

201102128

3 Output Format

.EJ @ HTML 'b_] @ PowerPoint
HJ © poF Eﬂ ©) Active HTML Gn ReportNowD

@ ® Excel | RunReporDeferred |

10



Sales Analysis POC

Steel Technologies

Sales Analysis Report
For 01/01/2011 - 025282011

Region: All

Sales Class: All
Location: Al

Outside Salesperson: All
Inzide Salesperson: Al

Rragion

Weight
Shipped

N

Tﬂm_e /

OUSE ACCOUNT 54 25 441 §3,366,117.3 [ | \ 67.70% [ ] 33% 00
MARK CALCUTT \ 95,395 392 534,254 491 ﬁa ] \ 668% |l C 330% | 2.32% .00
{ TADCARROLL \ 29,284 590 513,325,93125 [ | \11.45% [] T 7.26% .00
{ JOHN COLOSIMO \ 39,167,959 29 5,35&,?&[{.52 [ ] \0.41% [] 551% | 5.49% .00
JOHN EIKENBERRY 16,419,600 5343360322 | n55% CLGTLO 3% 00
GUSTAVO FIGUEROA 32,687 918 517,000,5p0.37 5.55% |l 658% | 2.08% 00
GREG HECKMAN 203,075,341 5326450712 11 11p.16% I se.62% (N 211% .00
JOHN HOLL AMDER 0 Sp0.a2 op.00% 100.00% DD 0% 00
CHRIS LEGUT 53,762,450 g23. 75054530 (D 1HB56% W 767% | 9.25% 00
TOM WOTTIER 27,346,175 511 ,039,91§.99 [ | 11 2% 13.1% W 7.45% .00
\ JOE ROBINSON / 38,584,245 51 5,955,?34\32 [ ] /13.12% [] 510% | 3.87% 50575.99
DAVID STOT / 24,857,831 51 3,u?3,507¥2 [ ] / 19.44% M | s l———— | 6.45% 00
\g;«sum WHITT / 76,373,397 £33, 3,5&0.31{ e [ zorw |1 455% | 6.06% BB2148.4T7
ggue WINTERS / 77,225 670 53?,333,233.9?\ _/ g40% 2.73% 117968 56
768,532,149  $224,206,924.96 '\ /. 14.09% 8.71% 4.01%  850694.02

-_—
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Sales Analysis POC

S5ales by Region A e Report SAP and DB2 Add| Reports 4 Ad Hoc Rpts

September Sales Data Visualization

G Dotail Rpt - Active Rpt ~ Color By:

Net Revenue by Region Net Revenue by Product Type
13.EIDI‘U1|
Dl-—| — ] m— —] ] g —] -I_—_—_—_---_—-——
DA‘\"'D STl'l_r 1 Ll T T T T T T T T T =T T =T T T T T T T T T T T T T T T T T
— ¥ & © @ o eMhEREF & & & g & & <
POHEINTE —
GRES HECKM . Het Revenue by Location
7.000.00K
HOUSE ACCO I
1,730,769.23 I n . = - - ! E
JOEROBIED — i | e |
N \5’,— e > & = ,5\ & |MITECH DIRECT SALES ,3"0 A
,L_((f ;o S 2 -Q} & & @.Q' & ol o - Kol <o O
JOHN COLOS i & & & & & N F F T T LS
FF LTS FS T FPEEITLE &
JOHN EIKENE J
- - ‘
MARK CALCUT I Revenue I]-y_SaIes Class Weight Shipped Compared to Net Revenue EI
b 4100000 -
£ £ .
-5 20500004 % .
TAD CARROLL _ H . .
- o
. .
TOM MOTTIER [ . o R
-2,000.00K 0 339 5ot T0.00M ] A75.00K 1,150.00K 1,725.00K  2,300.00K =
Revenue ¥
! a ||
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Sales Analysis Output Formats

Logoff | Accessibility On | Tree | Tools
Sales Analysis | Sales Executive

Sales Analysis Report
%4 Report Options
Primary Sort . Secondary Sort(s) Col ighli
mpare | 2011-G3-Jul Vs. | 2011-03-Jul Show Measure Highlights
(selectone)  Region h (select one or more}  MONe - O pa Q3-Ju s Q3-Ju
i Report Filters
Region(s): Sales Class: Master X-Reference List: Begin Date: End Date: Metrics:
ALL - ALL - [AaLL . osiodzo1t B osodrzot1 B Sales Metrics -
HOUSE ACCOUNT [=d 1 - MATERIAL [E] |2-ZZ WABASH STEEL INC. Corapare Dogi: Compare Eng:
BILL ADAMS - 2 _ SIDE STRIP +~ | &-STEEL TECHNOLOGIES : .
123 - ZZ ADA METAL PRODUCTS INC - NONE B wone B [ summarize by Month
List of Customers: b} ALL - Search: /- ' Locations: Sort by: Name + Machine Code(s):
ALL - |ALL
BERKELEY - 14 =1
CANTON - 3
CLEVELAND - 12
CLINTON - 13
CRAWFORDSVILLE - 23 i
List of Inside 5ales: Selected Inside Sales: List of Qutside Sales: Selected Qutside Sales: List of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA - ALL HOUSE ACCOUNT OUT-HA  « ALL NOME ASSIGNED ALL
KRISTIN AMGELINI - KA (=1 » | BILL ADAMS - BA =1 » | BILL HOULIHAM 4 |
JUSTINA ARMSTRONG - JG JOHNW ALSUP - JA
HILLERY" BARBER - HI 4 | TREY APPERSON - TA il 4 |
JARED BAUMAN - JD & PABLO ARCE - PA &
List of Servicing Sales: Selected Servicing Sales: List of Credit Reps: Selected Credit Reps: List of Ship to States: Selected Ship to States:
- - ALL UNASSIGNED ACCOUNT - ALL AK - ALL
HOUSE ACCOUNT OUT-HA  [E] » | COLLECTION ACCOUNT @ » | AL =1 _I.
BILL ADAMS - BA LEGAL ACCOUNT AR
JOHN ALSUP - JA | ROB BINGHAM 4| AU |
TREY APPERSON - TA & LEE CAMBRON & AT &
3 Out
_ _ gy P _ _ . N
E | © HTML E I OPOF W ] Excel E ] PowerPoint 5 I ) Active HTML | RunReporthow | | SchedulsReport | using previous bay 7
N— l Run Report Deferred ] [ Save Parameters l

v" Can produce five different output formats

16



The ‘Active HTML’ Output Format

3 Output Format
&j © HTML EJ ) PDF XJ':'Exoel ﬂ-:-PowerPoint Eﬂ ) Active HTML [ RunReportNow | | ScheduleRepor | ysing previous Day M
- ’ Run Report Deferred l [ Save Parameters ]

v Designed for off-line analysis.

v The user can interact with the data using analysis options similar to
those found in an Excel workbook, without any connection to the

server. Analysis options include filtering, sorting, charting and much
more.

v No additional plug-ins or programs required.

v Since no connection to the server is required to view that Active

Report or to use the analysis options the report can be saved and
used anywhere.

17




Sales Analysis Run Options

Logoff | Accessibility On | Tree | Tools
Sales Analysis | Sales Executive

Sales Analysis Report
%4 Report Options
Primary Sort . Secondary Sort(s) Col ighli
mpare | 2011-G3-Jul Vs. | 2011-03-Jul Show Measure Highlights
(selectone)  Region h (select one or more}  MONe - O pa Q3-Ju s Q3-Ju
i Report Filters
Region(s): Sales Class: Master X-Reference List: Begin Date: End Date: Metrics:
ALL - ALL - [AaLL . osiodzo1t B osodrzot1 B Sales Metrics -
HOUSE ACCOUNT [=d 1 - MATERIAL [E] |2-ZZ WABASH STEEL INC. Corapare Dogi: Compare Eng:
BILL ADAMS - 2 _ SIDE STRIP +~ | &-STEEL TECHNOLOGIES : .
123 - ZZ ADA METAL PRODUCTS INC - NONE B wone B [ summarize by Month
List of Customers: b} ALL - Search: /- Locations: Sort by: Name + Machine Code(s):
ALL - |ALL
BERKELEY - 14 =1
CANTON - 3
CLEVELAND - 12
CLINTON - 13
CRAWFORDSVILLE - 23 i
List of Inside 5ales: Selected Inside Sales: List of Qutside Sales: Selected Qutside Sales: List of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA - ALL HOUSE ACCOUNT OUT-HA  « ALL NOME ASSIGNED ALL
KRISTIN AMGELINI - KA (=1 » | BILL ADAMS - BA =1 » | BILL HOULIHAM 4 |
JUSTINA ARMSTRONG - JG JOHNW ALSUP - JA
HILLERY" BARBER - HI 4 | TREY APPERSON - TA il 4 |
JARED BAUMAN - JD & PABLO ARCE - PA &
List of Servicing Sales: Selected Servicing Sales: List of Credit Reps: Selected Credit Reps: List of Ship to States: Selected Ship to States:
- - ALL UNASSIGNED ACCOUNT - ALL AK - ALL
HOUSE ACCOUNT OUT-HA  [E] » | COLLECTION ACCOUNT @ » | AL [=1 _I.
BILL ADAMS - BA LEGAL ACCOUNT AR
JOHN ALSUP - JA | ROB BINGHAM 4| AU |
TREY APPERSON - TA & LEE CAMBRON & AT &
3 Output Format
_ _ gy P _ _ \ N
E | © HTML E I OPOF W ] Excel E ] PowerPoint 5 I ) Active HTML | RunReporthow | | SchedulsReport | usiyerevious bay 7
l Run Report Deferred ] [ Save Parameters l

v" Can run interactively, deferred or can be scheduled to run at a later date and time

18



Scheduled Report ‘Bursting’

-
'_r,é Schedule for Report Control - Windows Internet Explorer = | = &

W] - 5! v @ Help | [ Close(0)

Description * | Schedule for Report Control 08042011 0335AM - / I n Ste ad Of Se n d i n g an e nti re
report to everyone on the

. distribution list, you can break a

|| Rea adaess . report into sections to be
J:::d N Attammenfchedule for Report Control 03042011 03354M d iStri b u te d Se para‘te Iy.

v Bursting enables you to target
relevant sections of a report to
individual users.

Run Interval Once E

Start Schedule 08/04/2011 [v][ 08: 35 am [

y——— v Each report section is saved
. ] (et as a separate file.

1 HTML - Web Page (*htm, * himl) E
D Burst Report
e Report As * | app_report_contral,htm

ar
Motification will be sent out Mever u

Priority Level for the Job

[ add Reports to Zip File

yV__N
£ N\

Enabled (Scheduled job runs at spedified time)

[ pelete this schedule if it is not scheduled to run again

19




Sales Analysis Period Comparisons

Sales Analysis | Sales Executive

Logoff | Accessibility On | Tree | Tools

%4 Report Options

Sales Analysis Report

Primary Sort . Secondary Sort(s) Co ighli
mpare | 2011-G3-Jul Vs. | 2011-03-Jul Show Measure Highlights
(selectone)  Region h (select one or more}  MONe - O pa Q3-Ju s Q3-Ju
i Report Filters
Region(s): Sales Class: Master X-Reference List: ﬁ End Date: Metrics:
ALL - ALL - [AaLL . osiodzo1t B osodrot1 B Sales Metrics -
HOUSE ACCOUNT [=d 1 - MATERIAL [E] |2-ZZ WABASH STEEL INC. Corapare Dogi: Compare Eng:
BILL ADAMS = 2 _ SIDE STRIP + | 8- STEEL TECHNOLOGIES : :
123 - 77 ADA METAL PRODUCTS INC iz [7] summarize by Month
List of Customers: 0 ALL - Search: /- ' Locations
ALL ALL - |ALL
BERKELEY - 14 =]
CANTON -2
CLEVELAND - 12
CLINTON - 13
CRAWFORDSVILLE - 23 -
List of Inside 5ales: Selected Inside Sales: List of Qutside Sales: Selected Qutside Sales: List of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA, - ALL HOUSE ACCOUNT OUT-HA & NONE ASSIGNED ALL
KRISTIN ANGELINI - K& =1 4 | BILL ADAMS - BA =] » | BILL HOULIHAN » |
JUSTINA ARMSTRONG - 1G JOHN ALSUP - JA
HILLERY BARBER - HI 4 | TREY APPERSON - TA il 1 |
JARED BAUMAN - 1D - PABLO ARCE - PA -
List of Servicing Sales: Selected Servicing Sales: List of Credit Reps: Selected Credit Reps: List of Ship to States: Selected Ship to States:
- - ALL UNASSIGNED ACCOUNT - AK - ALL
HOUSE ACCOUNT OUT - HA (2] 4 | COLLECTION ACCOUNT E » | AL =1 d |
BILL ADAMS - BA LEGAL ACCOUNT AR
JOHN ALSUP - JA | ROB BINGHAM 4| AU |
TREY APPERSON - TA - LEE CAMBROMN - AZ -
3 Output Format
_ _ — _ _ - N
E | © HTML E I OPOF W ] Excel E ] PowerPoint 5 I ) Active HTML | RunReporthow | | SchedulsReport | using previous bay 7
l Run Report Deferred ] [ Save Parameters l

v" Can run summary level period comparisons

20



Sales Analysis Visual Cues

Sales Analysis | Sales Executive

%4 Report Options
Primary Sort . Secondary Sort(s) Col ighli
mpare | 2011-G3-Jul Vs. | 2011-03-Jul Show Measure Highlights
[select one) Region T (select one or more) MNone v l ra e § e
i Report Filters
Region(s): Sales Class: Master X-Reference List: Begin Date: End Date: Metrics:
ALL - ALL ~ AL +  osotzotn [ osowzont [ Sales Metrics -
HOUSE ACCOUNT (=1 1 - MATERIAL [E]l |2-7Z7 WABASH STEEL INC. Corapare Dogi: Compare Eng:
BILL ADAMS - 2 _ SIDE STRIP +~ | &-STEEL TECHNOLOGIES : .
123 - ZZ ADA METAL PRODUCTS INC - NONE B wone B [ summarize by Month
List of Customers: b} ALL - Search: /- Locations: Sort by: Name + Machine Code(s):
ALL - |ALL
BERKELEY - 14 =1
CANTON - 3
CLEVELAND - 12
CLINTON - 13
CRAWFORDSVILLE - 23 i
List of Inside 5ales: Selected Inside Sales: List of Qutside Sales: Selected Qutside Sales: List of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA - ALL HOUSE ACCOUNT OUT-HA  « ALL NOME ASSIGNED ALL
KRISTIN AMGELINI - KA (=1 » | BILL ADAMS - BA =1 » | BILL HOULIHAM 4 |
JUSTINA ARMSTRONG - JG JOHNW ALSUP - JA
HILLERY" BARBER - HI 4 | TREY APPERSON - TA il 4 |
JARED BAUMAN - JD & PABLO ARCE - PA &
List of Servicing Sales: Selected Servicing Sales: List of Credit Reps: Selected Credit Reps: List of Ship to States: Selected Ship to States:
- - ALL UNASSIGNED ACCOUNT - ALL AK - ALL
HOUSE ACCOUNT OUT-HA  [E] » | COLLECTION ACCOUNT @ » | AL (=1 _I.
BILL ADAMS - BA LEGAL ACCOUNT AR
JOHN ALSUP - JA | ROB BINGHAM 4| AU |
TREY APPERSON - TA & LEE CAMBRON & AT &
3 Output Format
_ - [ _ _ N N
E | © HTML E I OPOF W ] Excel E ] PowerPoint 5 I ) Active HTML | RunReporthow | | SchedulsReport | using previous bay 7
l Run Report Deferred ] [ Save Parameters l

v' Can show Gross Margin % & Net Margin % in yellow highlight if below 5%, in red if below 0%
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Sales Analysis Metric Selection

Sales Analysis Report

2% Report Options

r;;woﬁ? Region - Is::mm“’z?es;“;ﬂm None - [*]compare | 2011-03-Aug Vs. | 2011-Q3-Aug [¥] show Measure Highlights

T Report Filters

Region(s): Sales Class: Master X-Reference List: Begin Date: End Date: Metrics:
= - ALL - [ALL . omotzont BB ornmeon B Sales Metrics
=1 - =] |2-ZZ WABASH STEEL INC. -
HOUSE ACCOUNT 1-MATERIAL e Compare Begin:  Compare End: Sales Metrics
BILL ADAMS - 2- SIDE STRIP " |123- Zz ADA METAL PRODUCTS INC - i) Sl Raue MEcs
B ’ NONE NONE E Financial Metrics
List of Customers: (] ALL - Search: ,' Locations: Sort by:  Name ~ Machine Code(s):
ALL - |ALL
BERKELEY - 14 =l
CANTON -2
CLEVELAND - 12
CLINTON - 13
CRAWFORDSVILLE - 23 2
List of Inside Sales: Selected Inside Sales: List of Qutside Sales: Selected OQutside Sales: List of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA - ALL HOUSE ACCOUNT OUT-HA  » ALL NOME ASSIGNED ALL
KRISTIN ANGELIMI - KA =1 b | BILL ADAMS - BA =1 b BILL HOULHAMN » |
JUSTINA ARMSTRONG - JG JOHM ALSUP - JA
HILLERY BARBER - HI 14 | TREY APPERSON - TA LI 1 |
JARED BAUMAN - IO 57 PABLO ARCE - PA 5
List of Servicing Sales: Selected Servicing Sales: List of Credit Reps: Selected Credit Reps: List of Ship to States: Selected Ship to States:
- ALL UNASSIGNED ACCOUNT ALL AK ALL
A = ] =N = N
HOUSE ACCOUNT OUT-HA (=) COLLECTION ACCOUNT 3 AL =1
BILL ADAMS - BA LEGAL ACCOUNT AR
JOHN ALSUP- JA 4 ROB BINGHAM 4| AU <
TREY APPERSCON -TA &7 LEE CAMBRON & AT &7

- Output Format

'E] HTML @CJPDF IDCI'EmeI Q(:I'PowerPoint @(:)A{:ﬁveHTML | RunReportNow | [ ScheduleReport | ysing previous bay -
J |

l Run Report Deferred

@

Save Parameters ]

v'Users can select three different views of the standard reports
22




Sales Analysis Filters

Sales Analysiz | Sales Executive

Logoff | Accessibility On | Tree | Tools

N\ /N\__/\_/\

23 Report Options

Primary Sort Secondary Sort{s)

Sales Analysis Report

_—
> ist of Outside Sales:

List of Inside Sales: e T NTET

QUFORDSVILLE - 23

(selectone)  Region - (select one or more)  NONE - [[Icompare | 2011-3-Jul Vs. | 2011-Q3-Jul Show Measure Highlights
T Renosiciia
Region{s): ales Class: Gster X-Reference List: \ Begin Date: End Date: Metrics:
ALL R ALL h -\ osowzonr [ osorzen [ sales Metrics -
HOUSE ACCOUNT = 1- MATERIAL =] | 2-47 WABASH STEEL INC. i
BILL ADAMS il N & JATEEL TECHNOLOGIES Compare Begin: ~ Compare End:
PRODU CTSINC - E HONE E [] summarize by Month
List of Customers: O ALL - Search: ‘ ocations: Sort by: Name Machine Code(s):
ALL ALL « \ ALL
JBERKELEY - 14 [=1
CANTON -3
y A‘ CLEVELAND - 12

SelecCTEUDETETIE Sales: st of Tech Service: Selected Tech Service:
HOUSE ACCOUNT-IN - HA - ALL NUSE ACCOUNT OUT-HA - ALL NONE ASSIGNED ALL
KRISTIN ANGELINI - KA (=1 4 | BIL) ADAMS - BA =i » | BILL HOULHAN 4 |
JUSTINA ARMSTRONG - JG JOPIN ALSUP - 14
HILLERY BARBER - HI 4 | REY APPERSON - TA il 4 |
\ RED BAL KAk ‘I LBLO ARCE _BL
i1st of Servic plastess®®TVICing Sales: et of Credit HET= =T T RCpS: €T of Ship 10
- - ALL ASSIGNED ACCOUNT - = -
HOUSE ACCOUNT OUT-HA (=) 4 | CALECTION ACCOUNT E » | (£ _I'
BILL ADAMS - BA JAL ACCOUNT
JOHN ALSUP- JA 1 | BB BINGHAM 4 | _I‘
\ TREY APPERSON - TA 5 QLEE CAMBRONM 57 5

3 Output Format

B @ HTML EJ ©) PDF @

) Excel BE:) PowerPoint 5 I () Active HTML

’ Run Report Now Schedule Report ]

- @

Using Previous Day

J |
[ Run Report Defarred ] [ Save Parameters l

v Eleven filters each with a wide variety of available selections
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Sales Analysis

Steel Technologies
Sales Analysis Report

For 07/01/2011 - 07/13/2011

Export to: @

Selected ALL for: Region,Locations,; Sales Classifications;QOutside Sales Reps,Service Sales Reps;inside Sales Reps,Master X-References;Customers; Technical Service Reps,Credit Reps,Ship-To States;Machines

Run Date: 08/04/2011 at 08.48.21

Region Pounds Sales  ASPICWT ASPMTon Spread/Ton GM% HM% NIM$
HOUSE ACCOUNT-4 1,548 264 Fr413 $587 75380 $37 96 $759.24 51116 1.47% A0% - 06% $8,655.01 52,358 26
MARK CALCUTT-10 8722433 4 361.22 53,777 554.04 B43.31 586617 £101.69 11.74% 8.10% 1.90% 443 306.62 5343630.09
TAD CARROLL-21 10,146,767 5,073.38 55407 878.70 $53.30 | $1,065.93 $84.00 7.88% 3.35% 5.89% $426,103.31 5181,22376
JOHN COLOSIMO-25 7,197,119 3,698.56 £2,960,611.03 F41.14 582272 7281 8.85% 5.32% 5.28% 5262 117.37 5157 430.48
JOHN EIKENBERRY-1 1,426,471 T13.24 535247220 52471 £494 .19 527482 5561% | 55.60% 00% $196,010.38 $195969.58
GUSTAVO FIGUEROA-37 12,300,206 6,150.10 56,974 92021 $56.71 5113411 $199.94 17.63% | 17.63% 00% | $122941526 | $122941526
GREG HECKMAN-32 37214273 | 18,607.14 $511,800.22 $1.38 $27 .51 $33.01 120.02% | 46.14% | -10.56% 5614 268.71 $236,153.35
CHRIS LEGUT-26 8,864,503 443225 54 490 758.36 55066 | $1,013.20 514114 13.93% §.37% 8.67% 562564403 5286,217.91
TOM MOTTIER-3 8,011,034 400552 £2,860111.71 $35.70 §714.04 $106.46 14.91% 8.23% - 148 5426 466.04 $235412.44
JOE ROBIMNSOM-5 4 866,285 243314 $2176,819.77 54473 5894 .65 $54.04 6.04% -.38% 3.84% $131,431.38 -58,333.10
DAVID STITT-22 4 552 191 227610 $2 747 17020 560.35 | $1,206.97 $263.00 2179% | 14.50% 6.21% $598,692 43 $398,318.16
JASOMN WHITT-38 7,248,730 362437 53,235 64576 B44 64 589275 $65.26 7.31% 3.21% 4.73% 523644338 5103,946.67
DOUG WINTERS-31 5422510 2711.26 $2851587.73 $52.59 | $1,051.76 5143 .46 13.64% | 10.46% 3.17% $388,991.78 $298,203.07
TOTAL 117,520,786 58,760.39  $38,935,083.73 $33.13 $662.61 $95.08 14.35% 9.40% -15%  $5,587,54570  $3,659,945.93
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Sales Analysis

Steel Technologies
Sales Analysis Report

For 07/01/2011 - 07132011

Export to: @

X

2

B

Selected ALL for: Region;Locations;3ales Classifications; Qutside Sales Reps;Service Sales Reps;Inside Sales Reps;Master X-References;Customers; Technical Service Reps; Credit Reps;Ship-To States;Machines

Run Date: 08/04/2011 at 08.45.21

Reqion Pounds ASPICWT ASPMTon Spread/Ton Scrapt NM%
HOUSE ACCOUNT-9 1,548 264 7413 $587 753.80 537 96 575924 51116 1.47% A0% - 06% $8,655.01 $2 358 26
MARK CALCUTT-10 8722433 4.361.22 53,777 554.04 54331 BB66.17 $101.69 11.74% 9.10% 1.90% B443 30662 5343 630.09
10,146,767 5,073.38 85,407 878.70 $53.30 | $1,065.93 $84.00 7.88% 3.35% 5.89% B426,103.31 $181,223.76

7,197 119 3,598.56 £2,960,611.03 54114 582272 B72.81 5.85% 5.32% 5.28% 5262 117.37 5157 43048

1,426 471 71324 $352 47220 52471 549419 527482 55.61% | 55.60% .00% $196,010.38 5185 969 58

12,300,206 6,150.10 $6,974 920 21 $56.71 51,134 11 $195.94 17.63% | 17.63% 00% | 5122941526 | $1,22941526

a7214 273 | 18,607.14 $511,800.22 $1.38 $27 .51 $33.01 120.02% | 46.14% [ -10.56% 5614 268.71 $236,153.35

8,864,503 443225 £4,490,758.36 55086 | $1,013.20 $141.14 13.93% G.37% 8.67% 562564403 $286,217.91

8,011,034 400552 52,860 111.71 $35.70 F714.04 $106.46 14.91% 8.23% =145 5426 466.04 5235 412 44

4 866,285 243314 B2 17681977 54473 589465 $54.04 6.04% -.38% 3.84% $131,431.38 -58,333.10

DAVID STITT-22 4,552 191 227610 $2 747 17020 560.35 | $1,206.97 $263.00 21.79% | 14.50% 6.21% $508 69243 $3098,318.16
JASOM WHITT-38 7248730 3,624 37 5323564576 544.64 589275 B565.26 7.31% 3.21% 4.T3% 5236443 38 5103946 67
DoUG WINTERS-31 5422510 271126 $2,851587.73 $52.59 | $1,051.76 $143.46 13.64% | 10.46% 317% $3B88 99178 £208 203.07
TOTAL 117,520,786  58,760.39  $38,935083.73 $33.13 $662.61 $95.08 14.35% 9.40% -15%  $5587,545.70  $3,659,945.93

25




Sales Analysis

Steel Technologies

Sales Analysis Report Export to: @ l—. g @

For 07/01/2011 - 071372011

Selected ALL for: Locations;Zales Classifications,Outside Sales Reps, Service Sales HepsInside Sales Reps; Master X-References,Customers, Technical Service Reps,Credit Reps, Ship-To States;Machines
Region: MARK CALCUTT-10,

Run Date: 08/04/2011 at 08.52.22

Location Pounds Sales ASPICWT ASPTon Spread/Ton HM% HM$
BERKELEY-14 4 117,013 2,058.51 $1,830,029.24 54467 $893.38 $91.93 10.29% 7.07% 2.34% 5189,262.86 5130,050.30
CLINTOM-13 2,252 496 1,126.25 5927 220.94 54116 $823.28 $93.52 11.36% 7.52% 241% $105,299.06 $69,745.72
DECATUR-9 2,336,946 1,168.47 5997 347.08 542 68 $853.55 $122.91 14 40% 14.07% 31% 514363474 5140,319.46
OTTAWAT 15,978 7.99 $13,956.78 $87.35 §1,747.00 56398.58 36.61% 2518% 11.16% $5,100.96 5351461
TOTAL 8,722,433 4,361.22 $3,777,554.04 $43.31 $866.17 $101.69 11.74% 9.10% 1.90% $443,306.62 $343,630.09
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Sales Analysis

Steel Technologies

Sales Analysis Report Export to: @ E'_E ] B @

For 07/01/2011 - 07/13/2011
Selected ALL for: Locations;Sales Clagsifications;Outside Sales Reps;Service Sales Reps;Inside Sales Reps;Master X-References,Customers;Technical Service Reps;Credit Reps;Ship-To States;Machines
Region: MARK CALCUTT-10;

Run Date: 08/04/2011 at 08.52.22

Location Pounds Sales ASPICWT ASPiTon Spread/Ton NM$
BERKELEY-14 205851 5183902924 $893.38 $91.83 10.29% 5189 262 86 $130,050.20
Salor Clagg 1,126.25 $927 220.94 34116 82328 59352 11.36% T.52% 2.41% $105,299.06 $69 74572
Customer 1,168.47 $997 347.08 $42.68 $853.55 $122.91 14.40% 14.07% 1% 5143 63474 $140,319.46
Oueue >ales 7.99 $13,956.78 $87.35 §1,747.00 5639.58 36.61% 25.18% 11.16% $5,100.96 $3,514.61
Servicing Sales 4 4,361.22  $3,777,554.04 $43.31 $866.17 $101.69  11.74% 9.10% 1.90%  $443306.62  $343,630.09
Inside Sales

MM Scrap%

Invoice
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Sales Analysis

Steel Technologies
Sales Analysis Report

For 07/01/2011 - 071372011

Region: MARK CALCUTT-10;
Location: BERKELEY-14;

Run Date: 08/04/2011 at 08.55.00

Export to: @

Selected ALL for: Sales Classifications,;Outside Sales Reps, Service Sales Reps;inside Sales Reps;Master X-References,Customers; Technical Service Reps,Credit Reps;Ship-To States;Machines

X

2

8]

Customer

Pounds

ASPICWT

ASPTon

Spread/Ton

NN

NS

AMERICAN WATER HEATER-JC-10928 §,495 3.25 %2 661.65 54098 | $819.60 590.31 | 11.08% 378% | 262% £294.95 $100.72
AD SMITH - ASHLAND CITY-7514 866,020 | 433.01 $371,410.22 $42.89 | $857.74 564,59 753% £.99% 73% | $27,950.09 | %$25952.91
AO SMITH - CHARLOTTE-7663 283,191 14160 | $140,109.25 54948 | $989.50 512280 | 12.41% 777% | 218% | $17,387.14 | $10,891.02
AD SMITH - JUAREZ-7302 16,075 8.04 %6,653.44 54139 | $827.80 510016 | 12.10% 781% | 238% $304.88 $519.47
AD SMITH - MCBEE-13797 2,300 115 £396.31 $38.97 | $779.40 £50.74 551% | -1.16% | 2.62% £58.37 510.41
AO SMITH - MCBEE-7155 474589 | 23734 | 521392325 54507 | $901.32 513666 | 2071% | 17.58% | 3.32% | 54430592 | 337.610.79
FISHER BARTON INC.-6730 92,310 46.41 $48,559.82 $5232 | $1,046.44 £52.01 497% “90% | 952% $2,413.61 -599.41
HUSQVARNA - MCRAE-8868 404928 | 20246 | $207,848.03 55133 | $1,02659 £30.90 7.88% 461% | 325% | $16,376.92 5957243
HUSQVARNA - ORANGEBURG-7183 870,867 | 43543 | $435106.04 54906 | $999.25 514719 | 1473% | 11.43% | 289% | $64,07253 | $4973573
HUSQVARNA - SWAINSBORO-8867 187,688 93.84 $08,046.37 55272 | $1.054.37 534 56 5.02% 403% | 2.34% $7.932.27 $3,080.24
MATANDY STEEL-13695 179,220 89.61 52 ,585.47 $1.44 52389 53780 | 130.86% 431% | 287% 53,387.29 5111.63
SC METAL PRODUCTS-10017 144,780 72.39 556,485.55 $39.02 | $780.34 510917 | -12.09% | 16.44% | 128% | -57.00463 | -$9.28356
SOLARIS INDUSTRIES-13214 91,305 45.65 $35,520.71 $38.90 | $778.07 57936 | 10.20% —09% | 287% $3,623.67 $33.45
STEEL TUBE-13686 42710 21.36 $21,167.08 54956 | $991.20 59208 9.29% 5.45% | 368% 51,966.04 51,366.21
UNITED TOOL - WIX-12999 220915 | 110.46 $06,245.23 $4357 | $871.36 £32 50 374% 25% | 291% 53,506.45 524428
WIX FILTRATION CORP-11925 233020 | 116.51 $100,900.57 54330 | $866.03 $2572 297% “12% | 3239% £2,997.06 $123.74
TOTAL 4,117,013  2,058.51  $1,839,029.24 $44.67  $803.38 $91.93  10.29% 7.07%  234%  $189,262.86  $130,050.30
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Sales Analysis

Steel Technologies
Sales Analysis Report

For 07/01/2011 - 071372011

Region: MARK CALCUTT-10;
Location: BERKELEY-14;

Run Date: 08/04/2011 at 08.55.00

Export to: @

Selected ALL for: Sales Classifications,Outside Sales Reps;Service Sales Reps Inside Sales Reps;Master X-References,;Customers, Technical Service Reps;Credit Reps,Ship-To States;Machines

X

2

8]

Customer

Pounds

Sales

ASPICWT

ASPTon

Spread/Ton

NN

HM$

AMERICAN WATER HEATER-JC-10928 §,495 325 52,661.65 £40.98 $319.60 590.31 | 11.08% 3178% | 2.62% $294.95 $100.72
AO SMITH - ASHLAND CITY-7514 866,020 | 433.01 | $371,41022 $42.89 $857.74 564,59 7.53% £.99% 73% | $27,950.00 | $25952.91
AO SMITH - CHARL OTTE-7663 283,191 14160 | $140,109.25 5$49.48 $989.50 512280 | 1241% | 7.77% | 218% | $17,387.14 | $10,891.02
AO SMITH - JUAREZ-7802 16,075 3.04 56,653.44 £41.39 $327.80 510016 | 1210% | 7.81% | 2.38% $304.38 5519.47
AO SMITH - MCBEE-13797 2,300 115 $896.31 $38.97 | $779.40 $50.74 6.51% | -1.16% | 262% $58.37 -510.41
AO SMITH - MCBEE-7155 474689 | 23734 | $213,923.25 545.07 $901.32 5186.66 | 2071% | 17.58% | 3.32% | $44,305.92 | $37,610.79
FISHER BARTON INC 6780 92,810 46.41 548,550 82 $52.32 | $1,046.44 552.01 497% T20% | 0952% 5241361 -599.41
HUSQUARNA - MCRAE-8863 404928 | 20246 | $207,848.03 $51.33 | $1,026.59 £30.90 7.88% | 461% | 325% | $16,376.92 59,572.43
HUSQVARNA - ORANGEBURG-7183 870,867 | 43543 | $435106.94 $49.95 $999.25 514719 | 1473% | 1143% | 289% | $64,07283 | $4973573
HUSQVARNA - SWAINSBORO-8867 187,688 93.84 5$93,046.37 55272 | $1,054.37 534 56 B02% | 403% | 334% 57,932.27 53,989.24
179,220 89,61 $2,538.47 $1.44 $28.89 537.30 | 130.86% | 4.31% | 2.87% $3,337.29 5111.63

144,780 72.39 $56,488.55 $39.02 $780.34 510917 | -12.99% | 16.44% | 1.28% | -57,904.63 | -5$9,288.56

91,305 4565 3552071 $33.90 $778.07 57936 | 10.20% -08% | 287% $3,623.67 $33.45

42710 21.36 $21,167.08 $49.56 $991.20 592.08 9.29% 5.45% | 3.68% 51,966.04 51,366.21

220,915 | 110.46 $96,243.28 $4357 | $871.36 $32.50 374% T95% | 201% $3,506.45 -$244.28

3 233,020 | 11651 | $100,900.67 $43.30 $866.03 52572 297% “12% | 339% £2,997.06 5123.74
TOTAL 4,117,013  2,05851  $1,839,029.24 $44.67  $893.38 $91.93  10.29% 7.07%  234%  $189,262.86  $130,050.30
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Sales Analysis

Steel Technologies

Sales Analysis Detail Report Export to: @ E’_E ] g @

For 07/04/2011 - 0713/2011

Selected ALL for: Sales Classifications;Outzide Sales Reps,Service Sales Reps,Inside Sales Reps;Master X-References Technical Service Reps,;Credit Reps; Ship-To States;Machines
Region: MARK CALCUTT-10;

Location: BERKELEY -14;

Customer: HUSQWARMA - SWAINSBORO-885T,

Run Date: 08/04/2011 at 05.58.04

Cust#  Customer Prod# . Pounds Sales § NM%  Scrap%  ASPICWT ASPITon OIS Primary > MariVP

8867 | HUSQVARMA- | 58827 | 60045 | 187926 1 6,167 3 $3,187.25 7.31% 4.43% 215% $51.68 | $1,033.65 | BREWER, | APPERSON, |, CALCUTT, | 404 CH 06
SWAINSBORO M T M
188070 1 33,860 17 | $17,381.04 6.52% 3.62% 215% $51.33 | $1,026.64 | BREWER, | APPERSCN, |, CALCUTT, | 404 CH 06
] T 1]
59568 | 60390 | 188001 1 12,759 6 $6,783.55 6.23% 3.56% 1.60% $53.17 | $1,063.34 | BREWER, | APPERSON, |, CALCUTT, | 470 CH 06
M T M
59663 | 60535 | 183004 1 4,208 2 $1,976.69 4.98% 67% 4.15% $47.01 $940.16 | BREWER, | APPERSON, |, CALCUTT, | 407 HR 08!
M T M
59739 | 60685 | 187925 1 23464 12 | $12,494.85 9.76% 2.67% 4.00% $53.25 | $1,065.02 | BREWER, | APPERSON, |, CALCUTT, | 189 CH 06
M T M
59893 | 60729 | 188002 1 13,984 7 §7,465.01 12.25% 8.54% 2.90% $53.38 | $1,067.65 | BREWER, | APPERSON, |, CALCUTT, | 2060 CH 06
] T 1]
59894 | 60730 | 188069 1 4 664 2 $2,483.24 12.05% 7A7T% 2.96% $53.24 | $1,064.85 | BREWER, | APPERSON, |, CALCUTT, | 2065 CH 06
M T M
59896 | 60705 | 188071 1 11,418 i $5,800.05 | -10.88% | -16.62% 2.05% $51.59 | $1,031.71 BREWER, | APPERSON, |, CALCUTT, | 404 CH 06
M T M
60074 | 60903 | 187927 1 16,704 8 $8,884.54 12.68% 6.58% 1.41% $53.19 | $1,063.76 | BREWER, | APPERSON, |, CALCUTT, | 189 CH 06
M T M
60226 | 61095 | 188003 1 19,880 10 | §10,678.22 9.88% 7.04% 8.13% $53.71 $1,074.27 | BREWER, | APPERSON, |, CALCUTT, | 2060 CH {06
M T M

30




Agile Bl — Search & Analytics

v Imagine a Bl tool that gives you the ability to immediately interrogate your entire
universe of business data, allowing you to ask rather vague questions at first and
then allowing you to sharpen your focus with subsequent iterations to drive to
very granular answers by continually trimming the result sets presented to you.

v You might not know exactly what you are looking for when you start your
interrogation but you are guided through the process to arrive at an answer that
is valid for that moment in time.

v" “Agile BI” is a technology compliment to “Traditional BI”. Traditional Bl requires
you to have a pretty good idea of what you are looking for when you start and,
unless you are a super-user very comfortable with doing your own ad-hoc report
writing, usually requires IT to build an application for you. Agile Bl assumes that
you are familiar with the data but not trained beyond the level of the average
business person.

v Agile Bl can combine structured data with unstructured data. The point-in-time
precision of the answer makes printing your results, at least in a report format,
somewhat irrelevant.
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Agile Bl — Compliments “Traditional” Bl

“Agile” BI
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Structured Data

i

#1100

3P0 I0PUBA
PIBIA

# bel
# 1esH
uonebuo|3

Unstructured Data

Subject: 011110-08 NNATower Auto Meridian 06 41424
Due Date: Monday, January 11, 2010
Status: Complete
Percent Complete: 100%
Lot 011110-08
PRODUCTION# 42420
S SO # CUSTOMER GAUGE RANGE WIDTH TOLERANCE
93593 NNA TOWER A .0980 .1140 61.2500 +125-000
COILNO. HEAT# PO#
323505 812K32350 16842
322152 822K32350 16842
TAG # GAUGE RANGE WIDTH WEIGHT CWT
NW32783.0980 .8888 61.8503 45800 27.28
NW32915 .0980 .8888 61.8503 39890 27.28
Item No. 11403 000 098 6125
Base Item No. 02762 005
Part No C18948AU
Cst Spec 1058-K204/560-01

—

o
X
s O
Vendor Code
< %,
(l 06&.
o o/)
o
X
1e°

Customer Vendor Code
o R
((\é < & a”Qe
® (o)
N =T Q 2
& .
I E2 %
QO & %)

Every data element
becomes an index
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Agile Bl — The Data Warehouse Killer?

“Agile” BI

Reports Dashboards Predlct|ye
Analysis
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In Conclusion ...

With the right Bl tools and strategy It Is
entirely possible to greatly reduce the size,
scope and duration of an ERP Initiative.

In some cases the ERP project can be

completely eliminated or indefinitely
postponed.
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